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DEALER BUZZ

NOTARIZED AFFIDAVITS

When a certificate of title is submitted for transfer and the
name of the purchaser shown in the ® |
ATransfer of Title b
lined through, altered, or is not the same
person applying for the title transfer, the —
owner of record must either provide a notarized affidavit or
an affidavit containing the perjury clause regarding
the alteration or accompany the purchaser to the tax
collector office to provide a general affidavit regarding the
alteration or must apply for an unaltered certificate of title

to transfer to the purchaser. Duplicate title fees will apply.

SIGNATURES & ADDRESSES

When you are processing a transaction, please make sure
your customer is actually signing their name as it appears on
their license. In many instances a customer has ;S

SHM 728080

gotten married, however they may not have % =

changed their drivers license to reflect their new [, /&
married name. If that is the case, they must e ———
sign the name that appears on their drivers license

A copy of the marriage license will not suffice for us to title it
in their married name. That does not mean that they must
sign their full first, middle and last name. They must sign

their last name as it appears on the drivers license.

Due to recent drivers license changes, PO Box addresses will
no longer be listed on the drivers license. Some customers
do not have the capability to receive mail at their physical
address. Even though the drivers license does not reflect the
PO Box, the state drivers license system will still retain the
PO Box address in our system. It is extremely important
that you verify with your customer what mailing
address they would like to use. When we change the
address in our system based upon the address
you have submitted with your title work, it
EQ changes the address in the state drivers license
A database also.
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LETTER FROM DMV

From the Ocala DMV Regional Officed
Michael Matz, Regional Administrator

Time to Renew Dealer Licenses

Dealer License renewal time is here for Independent (used car), wholesale, salvage
and auction motor vehicle dealers. This year the Department sent renewal notices
and renewal application to all dealers by email, if the dealer had a valid and

current email address on file with DMV dealer license system. We began accepting
renewal applications on February 15, 2010. We encourage all dealers to submit
their renewal application with the required documents as soon as they can do so.
This will help avoid delays in issuing the new license.

Section 320.27 (4) (a), Florida Statutes, requires all applications to be submitted

no later than 30 days before the current license expires. Since these licenses expire
on April 30 t, all applications are to be submitted before April 1, 2010 to be in
compliance with the law. If you submit your application after this but, before your
current license expires, we will still process the application as quickly as we can
however, if you do not have the new license by April 30, 2010, you must stop
engaging in business as a motor vehicle dealer. If you did not receive your renewal
notice by email, please go online to complete the renewal application and then
print out the completed application. The renewal application consists of the one
(1) page application with checklist and additional information on regional office
locations and names of approved dealer training schools for continuing education.
Complete page 1 of therenewal application on-line. All applications must be

signed by an owner, principle of the dealership. Ensure that you include printed
name, title, and date signed. Independent dealers, remember, if your last
continuing education course completion certificate or pre -licensing dealer training
seminar certificate was dated before May 1, 2008, you must have a new continuing
education completion certificate.

If your dealership is a corporation, Limited Liability Company, partnership, or has

a Fictitious Name; the Division of Corporations certification required with your
application is the | atest AAnnual Report
document with the words AFI LEDO and the d
of the document.
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I am often asked AWhen is the best time to
of fice?0 We encourage dealers to submit
possible to avoid last minute glitches and delays. Our office is open from 8:00am

to 4:30pm, Monday thru Friday. If you have any questions, please do not hesitate

to call your compliance officer at 352-732-1267.

The field office is located at 318 S.E 2% Ave, Ocala, Fl, 34471. You may contact him at:
DmvRegion2@flhsmv.gov
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HAYLO & COAST TO COAST TRUCK & TRAILERS

When you talk about Ocala, naturally you think of horses. Ocala is full
of beautiful horse farms and a proud heritage of show winners. Many
horse farms have emerged from this proud heritage to become
national staples in the horse world. These horse farms have evolved
further by catering to an industry specific to horses, such as Haylo
Farms. Susan Scott started Haylo Trailers 28 years ago on her farm,
Haylo Farm. After several years she decided to move Haylo Trailers
into town and opened Coast to Coast Truck & Trailers. These
businesses were located next to each other, but today they are located in the same

buil ding. Susanbés daught er , -td-aayoperatidfis.| Boer s on,
Kennedy has helped with management for both locations for 8 years.

Through the economic hardships in recent years, Haylo Truck
& Trailers and Coast to Coast Truck & Trailers have not been
affected as much as some as their competitors. Haylo Truck &
Trailers is well known for carrying the Fourstar and Platinum
brands, while Coast to Coast Truck & Trailers carries the

§ Sundowner and Hart brands. All manufacturers have been in

f business for many years and have solid businesses.

While sales did slow down in the latter part of 2008 and 2009, year to date sales have
steadily increased. Much like the car industry, financing has been the most affected.
Many lienholders have pulled out and the lienholders that do remain have added many
restrictions to the financing process. Customers that normally would have been approved
with in an hour, can sometimes take up to 3 hours to get an approval.

The one thing that sets trailer financing apart from car financing, is that there is no risk.

Haylo and Coast to Coast Truck & Trailers use a brokerage firm in Minneapolis, MN to
provide financing for their customers. Ther e
difficult to get trailer financing, but when the customer leaves
the lot with the trailer, it is a done deal, with bank approval.

Another disadvantage to the financing restrictions is that the  jgig
customers who would not have thought twice about purchasing =
a $100,000 trailer are rethinking their purchases. They are
stepping down into possibly a more affordable trailer.

With over 100 new, used and living quarter trailers on the lot at any given time, the
Internet has become the best sales tool available. Approximately 75 % of all sales start on
the Internet. Not only does Haylo and Coast to Coast Truck & Trailers sell new and used
trailers, but you can also get your trailer serviced, purchase any accessory imaginable or
rent a trailer if necessary. They are your one stop shop for
your horse trailer needs! Thank you Haylo Truck &

Trailers and Coast to Coast Truck & Trailers for serving

our horse community and contributing so much to Ocala!
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